Credit Insurance Fact Sheet

Visualizing the Credit Insurance Dynamic
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o Credit insurer analyzes credit worthiness of your buyer - thus payment defaults can be prevented in advance
e You deliver goods to your buyer - based on open term sales you can grand a credit period before payment is due
e Within the granted credit period the buyer could go bankrupt or simply not pay your invoice after the due date
o The insurance helps with the debt collection procedures and covers the collection cost or possible legal costs

e If the debt collection is not successful or your buyer goes into bankruptcy, the insurer pays the open invoice

Key Drivers for Credit Insurance
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Main Types of Credit Insurance Solutions

Al

Excess of
loss

Multi-debtor

Insurance, cover or

indemnification in

excess of an annual
aggregate amount of
first loss to be borne
by the insured.

Cover for the insured’s
largest or selected
buyers only.

A credit insurance
policy that covers the
insured’s total credit
sales.

Contract
frustration

Specific
account

Cover for all sales to
one debtor or for a
single contract with one
debtor.

Insuring the risk of the
impossibility to perform
a trade contract.

Embrace the Aon Advantage
No. 1 Global Credit Broker

in terms of premium placement

Review

We will seek your input on
how we are doing both
through informal feedback
session and annual surveys

Deliver

We will follow through on
our plan, executing with
excellence and tracking all
outcomes of our partnership

Contact request

Marine Perrier
+41 58 266 82 70
marine.perrier@aon.com

Additional coverage in
excess of primary credit
limit on a single buyer
or selected buyer basis.

Luis Luperto
+41 58 266 84 34
luis.luperto@aon.com

Aaron Oehrli
+41 58 266 82 76
aaron.oehrli@aon.com

Bonds and
guarantees

Bonding facilities to
replace or sit in excess
of existing bank bond

facilities, Letters of

Credit.

Discover

Our multinational team will collaborate
to understand both your near- and
long-term business aspirations, whilst
establishing how we can add value and
aid your organization in responding to
changing market dynamics

Develop

We will jointly author a plan
to define how our tailored
solutions and extended
expertise will effectuate
success within your trading
activities

Get an Idea of Cost and Request an Offer

Costs are usually around 0.1% on the insured turnover amount or in case of single buyer solutions around
1% on the insured exposure. Credit Insurance is a highly, tailor-made solution and thus costs depend on
various aspects such as payment terms, credit worthiness of buyers, country risk, products traded and the

tailored solution.
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